COMMUNITY “RESIDENT” PROFILE FORM
Resident’s Name:
Address:
Telephone(s):
Email:
MY COMMUNITY DESIRED LOCATION(S) FOR LIVING:
See Resident Profile Forms for currently available community real estate investment locations.
________________________________________________________________________________
________________________________________________________________________________
HOW WILL MY LIVING HERE MAKE A DIFFERENCE TO ME AND MY COMMUNITY?
________________________________________________________________________________
________________________________________________________________________________
________________________________________________________________________________
WHAT AM I WILLING AND ABLE TO CONTRIBUTE TO THE SUCCESS OF THIS COMMUNITY?
________________________________________________________________________________
________________________________________________________________________________
________________________________________________________________________________
HOW WILL THE INVESTOR BENEFIT FROM MY LIVING IN THIS COMMUNITY? 
________________________________________________________________________________
________________________________________________________________________________
________________________________________________________________________________
HOW WILL MY LIVING IN THIS COMMUNITY REDUCE THE INVESTOR’S RISK? 
________________________________________________________________________________
________________________________________________________________________________
________________________________________________________________________________

________________________________________________________________________________
________________________________________________________________________________
________________________________________________________________________________
NUMBER OF BEDROOMS REQUIRED:
PURCHASE PRICE of the community property (condo, house, etc.):
DOWN PAYMENT AMOUNT NEEDED:
DOWN PAYMENT THAT I CAN CONTRIBUTE TO PURCHASE:
ANNUAL HOUSEHOLD INCOME:
MONTHLY PAYMENT AMOUNT THAT I CAN AFFORD TO PAY:
MY PROSPECTS FOR INCREASING MY DOWNPAYMENT AND/OR MONTHLY PAYMENTS AT A FUTURE DATE?
COMMUNITY REFERENCE(S): Name and contact information of the community person(s) who recommend my living in this community:
COMMUNITY SUPPORT: Name and contact information for the community person(s) willing to support/underwrite me in ways that can reduce the investor’s risk.
TYPE OF INVESTMENT: (mark “YES” all that are options that you would consider):
1. Investor own the property and lease it to the me and/or the community? _______
2. Discuss partnership possibilities with the Investor both as lessee and as part owner?:__________. If yes, what is the minimum and maximum % of resident ownership that I could/would consider? 
Minimum: _____________      Maximum: _____________
3. Have the investor be strictly be a mortgage lender with the property as collateral?:_____________
4. Preferred term of debt?___________________________________________
5. Other:_________________________________________________________
MITIGATING INVESTMENT RISK: Is the community, and/or one or more of its’ individual community members, willing to mitigate investment risk in support of myself, a prospective community resident? 
_____________________________________________________________________
(See the “Community Profile” that may be completed by this community or one of it’s members.  If interested in discussing this further, contact the community representative listed on the “Community Profile”).
VALUES IMPACT(S) ON ROI/RISK DECISION (i.e. if you were the investor, which of the following personal experiences might induce you to reduce your ROI requirement, while meeting the affordable housing needs of a greater pool of prospective community residents and communities?). See the document “Investigating Values” for more detail.
Choose your top 5 values and compare them with the Investor Profiles and Community Profiles for the best match:
I VALUE (Prioritize your top five):
1. _______ Being accountable to keep my promises and agreements to foster trust and success;
2. _______ Being generous with my time, money, thoughts and feelings.
3. _______ Communications that focus on conversations for possibilities (vs. problems)
4. _______ Helping my investor meet their investment objectives; e.g., investing in a future community living or retirement option
5. _______ Community living as an expression my  environmental commitments
6. _______ Creating a legacy of good community service with my money and perhaps my time.
7. _______ Experience of inclusion/belonging
8. _______ Experience of loving acceptance
9. _______ Community service to a larger community and to the earth.
10. _______ Minimize my investor’s investment risk through the community (or individual community members) underwriting some of my investment risk. 
11. _______ Being respectful, listening and asking thoughtful questions in my communications.
12. _______ Raising my children in an environment of “it takes a village”
13. Other:_________________________________________________________
PREFERRED LEVEL OF PARTICIPATION WITH INVESTOR WITHIN THE CONTEXT OF THIS COMMUNITY (Now and/or in the future, that could influence the investor’s decision):
Please circle all that apply and provide additional detail if requested or necessary.
1. (REQUIRED MINIMUM):  The investor and resident lessee, partner or owner plus any community resident underwriter(s) (if applicable) meet at the community location prior to signing the agreements/contracts........ with one or more individuals that the community designates as “ombudsman”.
2. HOST investor visit to the Community at least _______ per year, for approx. _________ days/weeks/months in the community guest room.
3. Have a guest room reserved, from time to time and by mutual agreement, for investor’s use  in the property that you are living in.
4. Do community service with investor and other community members (e.g. gardening, care of the common house, participation in community projects during investor’s visit
5. Participate with Investor in community meals, meetings and events during your visit.
6. Mentorship from Investor with support within the community (e.g. professional, financial, personal).
7. Other_________________________________________________
WHAT PRO FORMA LEGAL DOCUMENTS WOULD FACILITATE YOUR DECISION? (I.e., sample forms that can facilitate discussion between the resident,  the community and the investor):
Please circle all that apply.
1. Pro forma lease
2. Pro forma loan document
3. Pro forma real estate contract to buy
4. Pro forma partnership agreement
5. Pro forma “Common Values” form to remind all participants about the values that brought them together in the first place?
DISCLAIMER: These pro forma documents are intended only to give you some framework  and guidance to help you consider possible clauses that you might want to have in your contracts and/or leases. You agree to consult a legal attorney/advisor to assess the legality and function of these forms for the location you are considering using the document(s) in and the goals that you want to accomplish. You agree to hold the provider of these pro forma documents and this website harmless and indemnify the provider for any present or future claims. law suits and/or other costs resulting from your use of these forms and choice of community investments resulting from your use of this website. 
FEEDBACK REQUESTED: What changes, additions or deletions in any of the profile forms that your read would be more helpful to you in proceeding forward? Email: gregsherwin.bcc@gmail.com or call: 303-417-1690. Let us know if you want to be on an automatic contact list for new investment opportunities that may arise.
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